
LEGAL SKILLS I          FALL 2002
	Week 1     August 26 - 30, 2002

	Topic:  
	What It Means to be a Lawyer / Admission to Practice

	Meetings:  
	Regular Office Meeting

	Reading Assignment:
	Moliterno & Levy, pgs. 5-71 and character descriptions of  Mary Marshall & Martha Waters, pgs. 2 & 3 (Please come to office meeting prepared to discuss Dr. Sam Patterson and Wallace Wilson scenarios).
Model Rules 8.1, 8.3, 8.4 


	Week 2     September 2 – 6, 2002

	Topic:  
	Client Counseling

	Meetings:  
	Regular office meeting

	Reading Assignment:
	Moliterno & Levy, pgs. 86-105

Moliterno & Lederer, pgs. 131-136

Krieger et al, pgs. 31-44

	Writing Assignment:
	State Bar Committee Memorandum 

Due September 30th at 5:00 p.m.

	Activities:
	Writers Workshop

	Assignment Memo:
	State Bar Committee Memo assignment

Client A-Roleplayers receive assignment

	Handouts:


	Feedback on Roleplaying

Interview Checklist

Undertaking Representation Worksheet

Roleplayer Evaluation


	Week 3     September 9 - 13, 2002

	Topic:  
	Undertaking Representation

	Meetings: 
	Regular office meeting

	Reading Assignment:
	Krieger et al, pgs. 48-88
Model Rules 1.1, 1.2, 1.3, 1.4, 1.16, 2.1, 3.1, 3.2, 6.2  (Please come to office meeting prepared to discuss Undertaking Representation Worksheet distributed during last office meeting).

	Writing Assignment:
	State Bar Committee Memorandum due Sept. 30th at 5:00 p.m.

	Activities:
	Interview Client A (activity may continue into following week); 

Writers Workshop

	Assignment Memo:
	New Client-Instruction to Interview


	Week 4     September 16 - 20, 2002

	Topic:
	Writing Legal Memorandums

	Meetings:  
	Regular office meeting

	Reading Assignment:
	Shapo pgs. 75-148 (Please complete exercises 6A (1&2 only) (pgs. 114-115); 7A (pgs. 122-124); and 7B (pgs. 130-131) in preparation for the office meeting).

	Writing Assignment:
	State Bar Committee Memorandum due Sept. 30th at 5:00 p.m. 

	Activities:
	Interview Client A (activity continued from prior week).

	Handouts:


	Questions Presented Worksheet

Editing Checklist


	Week 5     September 23 - 27, 2002

	Topic:
	Writing Legal Memorandums (continued) / Analyzing Rules

	Meetings:  
	Regular office meeting

	Reading Assignment:
	Shapo pgs. 149-182 (exercises not required)

	Writing Assignment:
	State Bar Committee Memorandum due Sept. 30th at 5:00 p.m.  Two copies should be turned in; one to Senior Partner’s box and one to Junior Partner’s box.

	Activities:
	Meet with Client A working group to prepare oral response to partner inquiry on conflict of interest for presentation at next office meeting.

	Handouts:
	Rule Breaking Exercises

Diagnosing Conflicts of Interest

	Assignment Memo:
	Conflict of Interest


	Week 6     September 30 - October 4, 2002

	Topic:
	Synthesizing Precedents and Organizing a Legal Discussion

	Meetings:  
	Regular office meeting

	Reading Assignment:
	Moliterno & Levy pgs. 138-142, 144-151, 168-173 (Please come to office meeting prepared to discuss Pierce and Perini scenarios).
Model Rules 1.7, 1.8, 1.9, 1.10, 1.18 

	Writing Assignment:
	State Bar Committee Memorandum due Sept. 30th at 5:00 p.m.  Two copies should be turned in; one to Senior Partner’s box and one to Junior Partner’s box.

	Activities:
	Oral response to partner inquiry on conflict of interest by Client A working groups during office meeting this week.

	Handouts:
	Opinion Letter Drafting



	Assignment Memo:
	CLA Memorandum Assignment

CLA Research Packet


	Week 7     October 7 - 11, 2002

	Topic:
	Review of State Bar Memo

	Meetings:  
	Individual meetings to be scheduled with partners to review State Bar Memo (activity may continue into next week)

	Writing Assignment: 
	Memorandum and draft opinion letter for Client A due October 28th at 5:00 p.m.

	Handouts:
	Conflict of Interest Reply


	Week 8     October 14 - 18, 2002 
	   FALL BREAK  (Oct. 14-15)

	Topic:  
	Professionalism for Law Students – Program by Virginia State Bar

	Meetings: 
	Large Section Meeting 

October 17th at 3:00 pm

Location: Rooms 119 & 120

	Reading Assignment:  
	Krieger et al, pgs. 5-30

	Writing Assignment: 
	Memorandum and draft opinion letter for Client A due October 28th at 5:00 p.m.


	Week 9     October 21 - 25, 2002         

	Topic: 
	Negotiation Strategy, Technique and Ethics

	Meetings:


	Regular office meeting

	Reading Assignment:
	Krieger et al, pgs. 227-237, 239-252, 270-277

	Writing Assignment:

	Memorandum and draft opinion letter for Client A 

due October 28th at 5:00 p.m.

	Handouts:
	Negotiation Problems


	Week 10     October 28 - November 1, 2002

	Topic:  
	Negotiation Strategy, Technique and Ethics

	Meetings:  
	Regular Office Meeting

	Reading Assignment: 
	Krieger et al, pgs. 253-269, 279-305

Moliterno & Levy, pgs. 232-243

Model Rules 4.1, 4.4.

	Writing Assignment:
	Memorandum and draft opinion letter for Client A due Oct. 28th at 5:00 p.m. Two copies should be turned in; one to Senior Partner’s box and one to Junior Partner’s box.

Follow-up interview with Client A to discuss client goals and prepare for negotiation (activity may continue into following week). Bring copy of final opinion letter to follow-up interview.

	Activities:
	Paired negotiation exercise during regular office meeting

	Handouts:
	Confidential Facts for Buyer; 

Confidential Facts for Seller; 

Negotiation Strategy Worksheet; 

Practicum Handouts

	Assignment Memo:


	Client A – Roleplayer Supplemental Information

Follow-up Interview with Client A


	Week 11     November 4 - 8, 2002

	Topic: 
	Negotiation Practicum – Paired Office Meetings

	Meetings:  

Offices will be paired as follows:

Bell, Perkins & Foley and

Friedt & Kinland

Chupik, Kamp & Humphrey and

Heikes & Weber

Levy, Riella & Carling and

Moliterno, Roberts, Ryan, 

Conrad & Fox

Tarley & Flanigan and

Twitty, Meade & Ainsworth

Lederer & Posey and

Walls & Eastman

McGinty, Rizk & Moore and

Rogers, Lynch & Kelly


	Please note that your meeting time may not be at your usual time and place this week.

                        Meeting Times for Paired Offices:

Thursday 3:00 – 4:30 p.m. in Room (120)

Tuesday 6:30 – 8:00 p.m. in Room (127)

Wednesday 8:30 – 10:00 a.m. in Room (141)

Monday 6:00 – 7:30 p.m. in Room (141)

Thursday 4:30 – 6:00 p.m. in Room (124)

Wednesday 6:00 – 7:30 p.m. in Room (141)

	Reading Assignment:
	Krieger et al, pgs. 195-224

Practicum handouts

	Activities:
	Follow-up interview with Client A to discuss client goals and prepare for negotiation (activity may continue into following week). Bring copy of final opinion letter to follow-up interview. 

After follow-up interview with Client A completed, negotiate with Client A opposing counsel (activity may continue into following week).

	Handouts:


	Drafting Documents Handout and Discussion Problem



	Assignment Memo:
	Negotiation Drafting Assignment


	Week 12    November 11 - 15, 2002
	

	Topic:  
	Introduction to Document Drafting

	Meetings:
	Regular Office Meeting

	Reading Assignments:
	Moliterno & Levy, pgs. 248-251.  (Please come to office meeting prepared to discuss the Drafting Documents Handout and Discussion Problem distributed during last meeting, as well as the Johnnie Chu scenario from Moliterno & Levy.)

Alterman pgs. 167-172

	Writing Assignment:  
	Draft letter and contract terms for Client A, detailing Agreement reached or last proposal arising from negotiation, due Nov. 25th at 5:00 p.m. Two copies should be turned in; one to Senior Partner’s box and one to Junior Partner’s box.

	Activities:
	After follow-up interview with Client A completed, negotiate with Client A opposing counsel (activity may continue into following week).


	Week 13     November 18 - 22, 2002

	Topic:  
	Mediation

	Meetings:
	Final Office Meeting

	Reading Assignment:  
	Krieger et al, pgs. 184-188

Moliterno & Levy pgs. 251-253


	Activities:  
	Draft letter to Client A, detailing agreement reached or last proposal arising from negotiation, and draft contract terms due Nov. 25th at 5:00 p.m. Two copies should be turned in; one to Senior Partner’s box and one to Junior Partner’s box.

Individually scheduled meetings with partners to critique writings and course performance (may continue into following 2 weeks).

	Assignment Memo:
	In-class course and instructor evaluations

	Handout:
	Client A – roleplayers final assignment

Roleplayer evaluation form

Working group evaluation form


	Week 14     November 25 - 29, 2002    THANKSGIVING ( NOV. 27-29)

	Meetings:
	None



	Activities:
	Meet with Client A to discuss negotiation results.  Bring copy of final letter with you to meeting; meetings to be completed by Dec 6th at 5:00 p.m. 

Individually scheduled meetings with partners to critique writings and course performance (may continue into following week).

	Writing Assignment:

	Draft letter to Client A, detailing agreement reached or last proposal 

arising from negotiation, and draft contract terms due Nov. 25th at 

5:00 p.m.  Two copies should be turned in; one to Senior 

Partner’s box and one to Junior Partner’s box.


	Week 15     December 2 - 6, 2002

	Meetings:  
	None

	Writing Assignment:  
	Submit completed Client A file to firm filing cabinet no later than December 6th at 5:00 p.m.

	Activities:  
	Meet with Client A to discuss negotiation results.  Bring copy of final letter with you to meeting; meetings to be completed by Dec 6th at 5:00 p.m. 

Individually scheduled meetings with partners to critique writings and course performance.











